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Charitable Giving & Philanthropic Planning
What’s your legacy?



Our Focus for Today

• Philanthropic Values
– Giving is personal – ”the why”
– Relationship/responsibility as a trusted advisor

• Philanthropic Vehicles – “the how”
– All the ways to put your philanthropy in action –

trusts, PF, DAF

• Nirvana of the Big Plan
– Tying it all together – family + legacy = fulfillment
– Build into estate plan 
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Philanthropic Values – “The Why”
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Who gets?
The nonprofit sector

Total tax-exempt organizations in the U.S.:

1.5 
million
Of the 1.5 million, approximately 1 million 
are  public charities; 100,000 private 
foundations; and 350,000 other

Quick facts

• Approximately 11.4 million paid workers

• 10% of U.S. workforce

• 3rd largest U.S. industry (behind retail              
and manufacturing)

• Volunteer force equivalent to 4.5 million 
full-time workers

• Nonprofit sectors ranks as the 16th 
largest economy among the 199 nations 
tracked by the World Bank

• $1.8 trillion in revenue

• Nonprofit share of GDP has held at                     
5% since 2013

4

Source: National Center for Charitable Statistics, US Bureau of Economic Analysis, World Bank, World Development Indicators Database, Bureau of Labor 
Statistics, Non Profit Quarterly November 2017



Who gives? 
Philanthropy is big business!

How much did Americans give in 2018?

$427 
billion
Americans gave $471.71 billion to 
charity in 2019 in a complex year           
for charitable giving

Source: Giving USA 2019, Giving USA Foundation™

Giving USA: 2018 key findings

• Adjusted for inflation, charitable giving 
reached its second highest level ever

• Giving by individuals totaled $292 billion, 
falling 1.1% (a decline of 3.4% adjusted     
for inflation)

• Giving by foundations increased 7.3%              
to $75 billion in 2018 (an increase of      
4.7% adjusted for inflation)

• Giving by bequest totaled $39 billion, 
staying flat compared to 2017 (when 
adjusted for inflation, giving by bequest 
experienced a decline of 2.3%)

• Giving by corporations totaled $20 billion, 
an increase of 5.4% (+2.9% adjusted for 
inflation)
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Reasons to Give

Impact on Community

• Philanthropic initiatives are one of the cornerstones of our society. 

• By being charitably inclined, individuals and entities alike have the ability to leave an 

indelible mark on society for generations to come. 

• Charitable giving affords the Donor the potential to transfer wealth to future 

generations and charitable entities in a tax efficient manner.  



Reasons to Give

Pass Values to Future Generations

Many donors make gifts to charity to educate family members on important causes, as 

well as to impart on the family the concern for others.



Reasons to Give

Income Tax Benefits

• Significant income tax savings may result from making charitable contributions to 

certain charitable entities, including potential avoidance of capital gains recognition on 

the sale of contributed assets, an income tax deduction, and income tax avoidance on 

the earnings generated inside the charitable entity.  

• The actual tax benefits are dependent on the Donor’s individualized income tax 

situation, the nature of the assets gifted, the type of charitable strategy and the type 

of charitable recipient.



Reasons to Give

Gift and Estate Tax Benefits

Assets gifted or bequeathed to charity generally avoid being taxed in the donor’s estate.



Cues and Clues – Where to Focus?

• Consistently give to charity

• Already have a donor advised fund

• Serve on boards and advisory councils of nonprofits

• Business owners thinking about or planning to sell their business

• No children or close family

• Liquidity event, change in finances, or large tax bill

• Non-cash assets on their balance sheet

• During estate planning

• Searching for a deeper meaning or impact with giving



Starting the Conversation

• What have been the most 
meaningful experiences in your 
life?

• What has presented the greatest 
challenge?

• What keeps you up at night?

• What people and incidents have 
most shaped your views and ideals?

• What do you want to achieve with 
your philanthropy?

• What motivates you to seek out 
charitable opportunities?

• How would you describe the 
impact of your charitable gifts over 
the past few years?  Are there any 
that stand out to you?

• Do you see your charitable gifts 
changing over time?  How?



Philanthropic Vehicles – “The How”
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Lifetime Gifting vs. Testamentary Gifting
A Quick Comparison

Lifetime Gifting Testamentary Gifting

Potential 
Advantages

• Impact to charitable cause during 
lifetime

• Income tax deduction and other 
tax benefits

• Donor and family witness the 
impact of charitable cause

• Donor can “test” charity with use 
of funds by seeing how the charity 
puts the funds to use

• Retain control/use of asset 
during life

• Estate tax deduction

Potential 
Drawbacks

• Loss of control
• Loss of use of assets and 

associated cash flow for donor
• Assets not available for family at 

death
• May raise family’s or public’s 

awareness of wealth during life

• No impact to charity 
during life

• Cannot “test” the charity 
with the use of the funds

• Limited flexibility
• No lifetime income tax 

benefit                                                            



Lifetime Gifting vs. Testamentary Gifting
A Quick Comparison

Lifetime Gifting Testamentary Gifting

Description • Direct gift to charity • Bequest in estate plan 
documents to charity

Tax Implications • Income tax charitable deduction • Estate tax charitable 
deduction

Timing of 
charitable gift

• Donor controls timing • Postponed until donor’s 
death

Charitable Income 
Tax Deduction to 

Donor

• FMV for gifts made to DAF or 
other public charity (subject to 
AGI)

• None

AGI limitations for 
cash gifts

• Up to 60% of AGI for cash gifts
• Up to 30% of AGI for most 

appreciated securities

• N/A



Lifetime Gifting

• Cash

• Appreciated Securities

• Qualified Charitable Distribution (QCD) 



Testamentary Gifting

• Individual Retirement Account

• Life Insurance

• Bequests



Charitable Gift Annuity (CGA)

A Charitable Gift Annuity creates a contract between an 
individual and the charity. 

In exchange for the gift, the charity guarantees payment of 
the annuity amount.

Potential donor benefits:
• Receive a current or deferred annuity
• Receive a charitable income tax deduction
• Not immediately subject to capital gains tax
• Removes assets from gross estate
• Converts non-income producing assets into a reliable 

fixed-income stream
• Initial gift amount to establish is usually smaller than              

other options
• Links a legacy of good work with individual/family name
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Donor

Charitable
Gift

Annuity

Public Charity 
(Typically to the charity 
that offered the CGA)

Principal 
upon 
death

Income



Charitable Remainder Trust (CRT)

A Charitable Remainder Trust is another form of split-
interest gift, splitting beneficial ownership between a current 
income interest and a future charitable interest.

Potential donor benefits:
• Receive an immediate income tax deduction (based on the 

present value of the charitable remainder interest)
• Trust is tax-exempt and not subject to capital gains tax on 

the sale of the contributed asset(s)
• Removes gifted asset(s) from gross estate
• Links a legacy of good work with individual/family name
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Donor

Charitable
Remainder 
Trust (CRT)

Public Charity, 
Donor Advised 

Fund or Foundation

Gift Income

Public Charity, 
Donor Advised 
Fund or Private 

Foundation

Trust 
remainder



Charitable Lead Trust (CLT)

A Charitable Lead Trust splits beneficial 
ownership between a current charitable 
interest and a future non-charitable 
beneficiary.

Potential donor benefits:
• Leverages the gift program with a 

discounted gift value
• Removes gift asset(s) from gross estate 

(Non-grantor, Super Grantor CLTs)
• May provide a charitable income tax 

deduction
• Charity receives stream of income 

throughout life or for a fixed number of 
years

• Remainder at end of trust term goes to a 
family member or designated third party

• Links a legacy of good work with 
individual/family name
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Donor

Charitable
Lead Trust (CLT)

Public Charity, 
Donor Advised 
Fund or Private 

Foundation

Income

Gift

Beneficiaries
Trust 

remainder



Private Foundation

A Private Foundation is an independent legal entity, in trust 
or corporate form,  set up for solely charitable purposes. 
Funding for a private foundation typically comes from a 
single individual, a family, or a corporation, which receives a 
tax deduction for donations. 

Potential donor benefits:
• Receive an immediate charitable income tax deduction
• Not subject to capital gains tax, but is subject to an excise 

tax, on sales of assets within the foundation*
• Gives control over the foundation philanthropy
• Allows active participation in the grantmaking process
• Removes gifted assets from gross estate
• Links a legacy of good work with individual/family name

*Foundation pays 2% excise tax on realized gains.
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Donor

Private 
Foundation

Public Charity or 
Donor Advised 

Fund

Gift

Gift



Tax
deduction

Donor advised funds broad overview

Key benefits
• Easy to use online portal
• Donor is not responsible for administration; the 

charity handles all tax filings, grant administration, 
and contribution receipts

• Charitable deduction available in same year
gift is made

• Flexible grant timing allows you to be strategic and 
maximize your charitable impact

• Public charity status allows you to:
– Take a fair market value deduction for long—

term appreciated assets
– Donate single appreciated asset—make grant 

distributions to multiple charities
– Remain anonymous if you choose

Fund

Donor Makes an
irrevocable gift

Fund sells assets and invests  the 
proceeds

Recommend
grants

Gift has potential to
grow overtime

Nonprofit



Stacking Charitable Contributions

Giving Cash-Only 
Contributions

30% long-term capital 
gain property to DAF

40% to public 
charities

60% to donor-
advised fund

Clients who wish to include DAF giving as part of their CARES Act tax strategy can 
exhaust the limits of DAF contributions and still reach 100% AGI with their giving.

Giving Contributions of Cash and 
Long-Term Capital Gain Property 

70% direct cash gifts 
to public charities

Source: National Philanthropic Trust (NPT) Essentials of Year-End Giving, 2020



Tying it all together

Family
+ Legacy

= Fulfillment
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The Four Ts of Meaningful Giving

• Time

• Talents

• Treasures

• Ties



Six Stages of the 
Philanthropic Learning Curve

"The relationship 
starts with a 
totally safe space. 
That way the 
donor doesn’t 
have to feel like 
they already 
need to know 
everything, 
they get started 
and learn along 
the way.”

- Peter Karoff

According to Peter Karoff, founder of The Philanthropic 
Initiative, there are six stages donors go through in their 
journey to achieve meaningful, effective, and fulfilling giving:

1. Become a donor – Giving becomes part of life, over time is  
automatic, in small amounts to an number of organizations

2. Get organized – Control the giving process instead of it 
controlling you; fewer, larger gifts

3. Become a learner – “Roll up your sleeves” to survey community 
you wish to affect; distinguish between gifts you must make and 
real philanthropy

4. Maximize giving; issues and results oriented – more concerned 
with results; invest in the best nonprofit entrepreneurs you can 
find or have someone search for the best for you

5. Leveraged philanthropy – Collaborate with other donors; create 
models to be replicated; become increasingly competent about 
issues and what really works

6. Nirvana – the alignment of mission, passion, and interests

Source: The 6 Stages of the ‘Philanthropic Curve’

Wells Fargo has provided this link for your convenience but does not control or endorse the website and 
is not responsible for the content, links, privacy policy, or security policy of the website. 25

https://www.thinkadvisor.com/2011/04/28/the-6-stages-of-the-philanthropic-curve/?slreturn=20190902120356


Thank you



Disclosures

Wells Fargo & Company and its affiliates do not provide legal or tax advice. Please consult your legal and/or tax advisors to determine how this information may apply to your own situation. 
Whether any planned tax result is realized by you depends on the specific facts of your own situation at the time your tax return is filed.

Wells Fargo Private Bank offers products and services through Wells Fargo Bank, N.A., Member FDIC, and its various affiliates and subsidiaries. Wells Fargo Bank, N.A. is a bank affiliate of Wells 
Fargo & Company.

Wells Fargo Bank, N.A., offers various advisory and fiduciary products and services including discretionary portfolio management. Wells Fargo affiliates, including Financial Advisors of 
Wells Fargo Advisors, a separate non-bank affiliate, may be paid an ongoing or one-time referral fee in relation to clients referred to the bank. The bank is responsible for the day-to-day 
management of the account and for providing investment advice, investment management services and wealth management services to clients. The role of the Financial Advisor with 
respect to Bank products and services is limited to referral and relationship management services.

Brokerage services are offered through Wells Fargo Advisors. Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, and Wells Fargo Advisors Financial Network, LLC, 
Members SIPC, registered broker-dealers and separate non-bank affiliates of Wells Fargo & Company.
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